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Cautionary Statement Regarding Forward-Looking Information and Statements: This presentation contains ñforward-looking informationò within the meaning of applicable securities laws in Canada and ñforward-looking statementsò 
within the meaning of the Private Securities Litigation Reform Act of 1995. Forward-looking information and forwardïlooking statements may relate to our future outlook and anticipated events or results and may include information 
regarding our financial position, business strategy, growth strategies, budgets, operations, financial results, taxes, dividend policy, plans and objectives. In some cases, forward-looking information can be identified by the use of forward-
looking terminology such as ñestimatesò, ñplansò, ñtargetsò, ñexpectsò or ñdoes not expectò, ñan opportunity existsò, ñoutlookò,ñprospectsò, ñstrategyò, ñintendsò, ñbelievesò, or variations of such words and phrases or statements that certain 
actions, events or results ñmayò, ñcouldò, ñwouldò, ñmightò, ñwillò, ñwill be takenò, ñoccurò or ñbe achievedò. In addition, any statements that refer to expectations, intentions, estimates, projections or other characterizations of future events or 
circumstances contain forward-looking information and statements.

Forward-looking information and statements are provided for the purpose of assisting readers in understanding managementôs current expectations and plans relating to the future. Readers are cautioned that such information and 
statements may not be appropriate for other purposes. Forward-looking information and statements contained in this presentation are based on our opinions, estimates and assumptions in light of our experience and perception of historical 
trends, current conditions and expected future developments, as well as other factors that we currently believe are appropriate and reasonable in the circumstances. These opinions, estimates and assumptions include but are not limited to: 
general economic and industry growth rates; currency exchange rates and interest rates; product pricing levels and competitive intensity; income tax; subscriber growth; pricing, usage, and churn rates; changes in government regulation; 
technology deployment; availability of devices; timing of new product launches; content and equipment costs; vendor and suppl ier performance; the integration of acquisitions; industry structure and stability; data based on good faith 
estimates that are derived from managementôs knowledge of the industry and other independent sources. Despite a careful process to prepare and review the forward-looking information and statements, there can be no assurance that the 
underlying opinions, estimates and assumptions will prove to be correct.

Numerous risks and uncertainties, some of which may be unknown, relating to Trilogy International Partners Inc.ôs business could cause actual events and results to differ materially from the estimates, beliefs and assumptions expressed 
or implied in the forward-looking information and statements. Among such risks and uncertainties, are those that relate to: Trilogy International Partners Inc.ôs history of losses; Trilogy International Partners Inc.ôs ability to refinance its 
indebtedness; Trilogy International Partners Inc. and Trilogy International Partners LLCôs status as holding companies; Trilogy International Partners Inc.ôs significant level of indebtedness and the refinancing, default and other risks, as well 
as limits, restrictive covenants and restrictions resulting therefrom; Trilogy International Partners Inc.ôs ability to incuradditional debt despite its indebtedness level; the risk that Trilogy International Partners Inc.ôs credit ratings could be 
downgraded; Trilogy International Partners Inc. having insufficient financial resources to achieve its objectives; risks associated with any potential acquisition, investment or merger; the significant political, social, economic and legal risks of 
operating in Bolivia; Trilogy International Partners Inc.ôs operations being in markets with substantial tax risks and inadequate protection of shareholder rights; the need for spectrum access; the regulated nature of the industry in which 
Trilogy International Partners Inc. participates; the use of ñconflict mineralsò and the effect thereof on manufacturing of certain products, including handsets; anti-corruption compliance; intense competition; lack of control over network 
termination, roaming and international long distance revenues; rapid technological change and associated costs; reliance on equipment suppliers; subscriber ñchurnò risks, including those associated with prepaid accounts; the need to 
maintain distributor relationships; Trilogy International Partners Inc.ôs future growth being dependent on innovation and development of new products; security threats and other material disruptions to Trilogy International Partners Inc.ôs 
wireless network; the ability of Trilogy International Partners Inc. to protect subscriber information; health risks associated with handsets; litigation, including class actions and regulatory matters; fraud, including device financing, customer 
credit card, subscription and dealer fraud; reliance on management; risks associated with the minority shareholders of Trilogy International Partners Inc.ôs subsidiaries; general economic risks; natural disasters including earthquakes; 
foreign exchange and interest rate changes; currency controls; interest rate risk; Trilogy International Partners LLCôs ability to utilize carried forward tax losses; Trilogy International Partners Inc.ôs payment of dividends; tax related risks; 
Trilogy International Partners Inc.ôs dependence on Trilogy International Partners LLC to pay taxes and other expenses; Trilogy International Partners LLC may be required to make distributions to Trilogy International Partners Inc. and the 
other owners of Trilogy International Partners LLC; differing interests among Trilogy International Partners Inc. and Trilogy International Partners LLCôs equity owners; volatility of Trilogy International Partners Inc.ôs common shares; dilution 
of Trilogy International Partners Inc.ôs common shares; market coverage; Trilogy International Partners Inc.ôs internal controls over financial reporting; new laws and regulations; and risks as a publicly traded company, including, but not 
limited to, compliance and costs associated with the U.S. Sarbanes-Oxley Act of 2002 (to the extent applicable). Although we have attempted to identify important risk factors that could cause actual results to differ materially from those 
contained in forward-looking information and statements in this presentation, there may be other risk factors not presently known to us or that we presently believe are not material that could also cause actual results or future events to 
differ materially from those expressed in such forward-looking information in this presentation. Please see our continuous disclosure filings available under the Companyôs profile at www.sedar.com for information on the risks and 
uncertainties associated with our business. Readers should not place undue reliance on forward-looking information and statements, which speak only as of the date made. The forward-looking information and statements contained in this 
presentation represent our expectations as of the date of this presentation or the date indicated, regardless of the time of delivery of the presentation. We disclaim any intention or obligation or undertaking to update or revise any forward-
looking information or statements whether as a result of new information, future events or otherwise, except as required under applicable securities laws.

Non-GAAP and Other Measures: We report certain non-GAAP measures that are used to evaluate the performance of Trilogy International Partners Inc. and its subsidiaries. As non-GAAP measures generally do not have a standardized 
meaning, they may not be comparable to similar measures presented by other issuers. Securities regulations require such measures to be clearly defined, qualified and reconciled with their nearest U.S. GAAP measure.

Also included in the following are industry metrics that management finds useful in assessing the operating performance of Trilogy, and are often used in the wireless telecommunications industry, but do not have a standardized meaning 
under U.S. GAAP.

Adjusted EBITDA and Adjusted EBITDA Margin represents net income (loss) attributable to the Trilogy International Partners LLC  (ñTrilogy LLCò or ñHoldCoò) and or its subsidiaries excluding amounts for: Income tax expense; Interest 
expense; Depreciation, amortization and accretion; Equity-based compensation (recorded as  a component of General and administrative expense); Net income (loss) attributable to non-controlling interests; gain (loss) on disposal and 
abandonment of assets; and all other non-operating income and expenses. Adjusted EBITDA margin is calculated as Adjusted EBITDA divided by service revenues.  Adjusted EBITDA and Adjusted EBITDA margin are common measures 
of operating performance in the telecommunications industry.  We believe Adjusted EBITDA is a helpful measure because it allows us to evaluate our performance by removing from our operating results items that do not relate to our core 
operating performance. We believe that certain investors and analysts use Adjusted EBITDA to measure a companyôs ability to service debt and to meet other payment obligations or as a common measurement to value companies in the 
telecommunications industry.  We believe that certain investors and analysts also use Adjusted EBITDA and Adjusted EBITDA margin to evaluate the performance of our business.  

Monthly average revenue per wireless user (ñWireless ARPUò) is calculated by dividing average monthly wireless service revenues during the relevant period by the average number of wireless subscribers during such period. 

Churn is the rate at which existing subscribers cancel their services, subscribers are suspended from accessing the network or subscribers have no revenue generating event within the most recent 90 days, expressed as a percentage.  
Churn is calculated by dividing the number of subscribers disconnected by the average subscriber base.  It is a measure of monthly subscriber turnover. 

Basis of Presentation:  This presentation reflects the Companyôs financial and operational results that are presented in more detail in Trilogy LLCôs2016 year-end financial report which is posted on our SEDAR profile at www.sedar.com. 
The Consolidated Financial Results included in this presentation are the results of operations for Bolivia, New Zealand, Headquarter costs and Other.

All dollar amounts are in USD, unless otherwise noted as a different currency.  Amounts for subtotals and totals presented in tables may not sum arithmetically because of rounding.

.

http://www.sedar.com/
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Acquired for US$16B Acquired for US$6B(2)

Wireless industry pioneers with proven value creation
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TrilogyÅTrilogyôs leadership has a track record of success in building, growing and selling telecom assets

ÅSignificant experience in 15 international markets including the US 

ÅLaunched businesses which became part of the worldôs largest wireless providers

ÅGenerated strong returns on many other deals in international markets

Austria Latvia Ireland Hong Kong

Source: TIP Inc. filings.
Note: Financial figures are reported in US$ unless otherwise noted.
(1) Acquired by Deutsche Telekom, now T-Mobile US.
(2) Acquired by Alltel, now part of Verizon.
(3) Western Wireless owned a minority interest in BaltCom GSM and received proceeds of $67mm.

Acquired for US$34B(1)

Acquired for ú1.3BAcquired for $277mm(3) Acquired for $519mm IPO market cap of $1.1B
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Veteran management team & world class board of directors

Reza Satchu *
Founder /
Managing Partner 

Nadir Mohamed *
Chairman of Alignvest
Former CEO of Rogers

Stewart Sherriff 
CEO of 2degrees

Juan Pablo Calvo
CEO of NuevaTel
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Anthony Lacavera *
Founder / former CEO of 
WIND Mobile Canada

John Stanton *
Co-founder / Chairman

Scott Morris
SVP, General Counsel

Theresa Gillespie *
Co-founder / Director

Brad Horwitz *
Co-founder / CEO 

Erik Mickels
SVP, CFO

* Indicates member of the board of directors
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Key investment highlights

Highly experienced management team
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Strong organic growth and profitability

Meaningful scale in 3-player markets

Capital structure provides runway for growth
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Financial metrics (2016A)

ÅService revenue US$314mm US$270mm

15A-16A Growth 23% (4%)

Å Adjusted EBITDA US$79mm US$82mm

15A-16A Growth 43% (11%)

% of total EBITDA 2016A(3) 49% 51%

Å Adjusted EBITDA margin (2) 25% 30%

Wireless summary (YE 2016A)

Å Subscribers 1.4mm 2.2mm

Å Key operators 2degrees / Vodafone / Spark Viva / Entel / Tigo

ÅMarket share 23% 23%

ÅWireless ARPU (4Q) US$16.18 US$10.28

Postpaid (4Q) US$37.44 US$23.09

Network summary (YE 2016A)

Å Population coverage(4) 96% / 98%(5) 67%

Å Total cell sites 1,041 1,075

Å 4G / LTE sites 697 577

% Total cell sites 67% 54%

Trilogy, a successor of Western Wireless, operates two 
well-positioned international telco service providers

Source: Company filings, management analysis and CIA Factbook
(1) Includes operating under Western Wireless International
(2) Adjusted EBITDA margin by segment is calculated as Adjusted EBITDA by segment divided by service revenues by segment
(3) Excludes corporate expenses 
(4) Management estimates
(5) 96% own network, 98% including roaming agreement with Vodafone

o 4.5mm population

o Operating for 7 years

o 73.3% ownership

o Original investment in 2008

o 11.0 mm population

o Operating for 16(1) years

o 71.5% ownership

o Acquired in 2006
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New Zealand Bolivia
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Strong spectrum position
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Note: Spectrum holdings as of YE2016.
(1) 30MHz (15MHz x 2) subject to renewal in November 2019 and 20MHz (10MHz x 2) subject to renewal in April 2028.

2degrees

Frequency band Spectrum

Spectrum 

license expiration

700 MHz 10 MHz x 2 2031

900 MHz 9.8 MHz x 2 2031

1800 MHz 25 MHz x 2 2021

2100 MHz 15 MHz x 2 2021

NuevaTel

Frequency band Spectrum

Spectrum

license expiration

1900 MHz 25 MHz x 2 2019 - 2028(1)

3500 MHz 25 MHz x 2 2024 - 2027

1700/2100 MHz 15 MHz x 2 2029
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($41) ($41)

2015A 2016A

$139 

$153 

2015A 2016A

Strong growth momentum, significant profit and 
cash flow generation potential

Consolidated Service Revenues Consolidated Postpaid Subscribers

NZ as a % of Consolidated Adjusted EBITDA

Consolidated Adj. EBITDA includes corporate expenses)

Consolidated Adjusted EBITDA

(US$ in millions)

Adjusted EBITDA

Loss from continuing operations

(US$ in millions)
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$536M 

$585M 

2015A 2016A

40%

52%

2015A 2016A

635.6k

716.9k

17%
20%

2015A 2016A

Postpaid, % of total mobile subscribers
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Growth platform poised for M&A

Access to opportunistic deal flow
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February 2017 listing on TSX provides acquisition currency

Disciplined approach follows proven formula of value creation

May 2017 refinance of holdco notes provides runway for growth

Access to opportunistic deal flow

Organic and inorganic prospects


